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Georgia Association of REALTORS® (GAR) F201 – Purchase & Sale Agreement  

 

 Due Diligence Period = Buyer Right to Terminate 
 Never put 0 days – at least give Buyer time to sleep on it 
 = Buyer right to terminate for any or no reason 
 ONLY a Buyer right to terminate – NOT Seller right to terminate 
 BUYERS to do their OWN Due Diligence – NOT the agent 
 Many things a Buyer will investigate to help make the decision to terminate or go 

through with contract… For Example: 

◦ Check on Homeowner’s Insurance, flood insurance required, will roof be 
insured given age, proposed zoning changes in the area, road works scheduled, 
commute to work, school district, get a survey, find out if any systems are 
leased – i.e. Solar Panels, HVAC, Security System, etc., what are average utility 
bills, foundation, roof, inspection, termite clearance letter, HOA fees, sex 
offender registry, any unforeseen loan issues i.e. bonus income count, CCRs, 
can they build a fence, can they add an out-building, any weight restrictions on 
pets, ANYTHING THAT IS IMPORTANT TO THEM REGARDING BUYING & LIVING 
IN THIS HOME 

 Buyer may ask Seller to address some concerns with the property  
 Buyer may have Due Diligence Period even if Seller is selling “as-is” 
 “As-Is” basically means the Seller will not make any repairs … at least that is what 

Seller initially communicates 

◦ NOTE: Even selling “As-Is” a Seller (& AGENT) is required to disclose any latent 
material defects 

 Due Diligence = Mini Option Contract 

◦ Because Buyer may terminate, this creates a mini option contract within the 
broader context of the Purchase & Sale 

◦ Therefore the $10 consideration is for that reason but never changes hands 

◦ In other words, after the end of this Due Diligence Period, THEN the rest of the 
contract “kicks in” 

  
 (cont’d on next page) 
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 “Additional” Option Money – VERY RARELY USED 

◦ In addition to the $10 

◦ NOT Earnest Money 

◦ Non-Refundable (unless Seller defaults) 

◦ Goes directly from Buyer to Seller 

◦ Negotiate if it’s accounted for as part of Buyer’s cash to close (i.e. Buyer get 
credit for this amount on Closing Statement 

◦ Only use in a HIGHLY competitive situation to entice Seller to take Buyer’s offer 
over competing offers 

◦ There are MANY OTHER ways a Buyr may make their offer attractive to a Seller 

 

 


