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Ultra Basic Bottom Line of Preliminary NAR Settlement

Summary of Terms
e No disclosure of Buyer Broker Compensation on any NAR-Member MLS
e Consumer Approval of All Broker Compensation
o Seller - must approve of how their Broker shares any compensation with Buyer’s Broker
o Buyer — must approve of maximum amount their Broker may receive from Seller’s Side
e Buyer must Sign Agreement Prior to Seeing Any Home

Bottom Line Practice Changes for REALTORS® in Georgia
e More up-front communication among REALTORS® regarding Broker Compensation in a Transaction
e Buyer must sign Agreement even if Customer of Broker
e Buyer must sign Agreement prior to seeing any property

Summary of Terms Of NAR Preliminary Settlement For REALTORS® In

Georgia - How This Impacts Your Practice
1. Buyer & Seller Approval of Compensation
a. Seller must approve of any Sharing of Compensation Paid to Their Broker
b. Buyer must approve of Maximum Amount of Compensation Their Broker may Receive
c. Buyer Must Sign Agreement Prior to Touring Properties (In Person or Virtually)
i. Does NOT apply to Open Houses
ii. Does NOT apply to Listing Agent showing own listing
2. Marketing of Broker Compensation
a. MLS Services
b. Other Marketing
3. Confirmation of Broker Compensation —in Writing & Signed

1. Buyer & Seller (Client & Customer) Approval of Compensation - Any & All compensation to Brokers
from any source must be — NOTE: AS YOU HAVE BEEN DOING FOR YEARS - ALL of the following except for Prohibiting
“Services for Free”

e Specific &/or calculable

e Written & approved by Buyer & Seller via signature

e Source of Compensation to Brokers Disclosed

e Variations of Compensation obligations approved by Buyer & Seller

¢ No indication that services are S0 / 0% / Free unless Broker is not getting paid from any source
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2. a. Marketing of that Compensation - MLS Services that are NAR-Members
(GAMLS & Most Other MLS Services) — Check Specifics with the MLS to which you Belong
Note that GAMLS has stricter policies than the NAR Settlement
o No reference to Buyer’s Broker Compensation may appear anywhere including:
o Remarks, Documents, Photos, etc.
e MLS Listing may not contain a link that goes to any site that contains Buyer Broker Compensation
o No Marketing may reference an NAR-Member MLS or contain a Listing Number for that MLS
e NOTE: Showing Time - No reference to Buyer Broker Compensation
e NOTE: GAMLS includes Leases & Commercial property

2. b. Marketing of that Compensation - MLS Services that are Independent of NAR or That did Not
“Opt-In” to be Covered by Settlement
(FMLS & MGMLS & may be others) - Check Specifics with the MLS to which you Belong
e Buyer Broker Compensation may be addressed in appropriate places including
o Co-Op Fee Field, Compensation / Concession Remarks / Documents attached
e Confirm with your Broker if your Broker allows despite the MLS allowance for this information

2. c. Marketing of that Compensation - Other Marketing - Websites, Social Media, Landing pages,
etc.
e Compensation to Buyer’s Broker IS allowed & may be marketed anywhere other than an NAR-Member MLS
including
o Facebook, YouTube, Landing Pages, Emails, Texts, Flyers, Sign-Riders, Email Blasts, Tik-Tok, Etc.
e Agent & Broker Websites that Have IDX from an MLS that is an NAR Member
o NAR - Buyer Broker Compensation may be referenced for your Own Brokerage’s Listings
o GAMLS — No Buyer Broker Compensation may be referenced on any Agent or Broker Website that has
IDX feed from GAMLS
o No reference to MLS that’s member of NAR in ANY marketing
o No reference to that MLS & No listing of a Listing Number from that MLS

3. Confirmation of Broker Compensation
e Any and all compensation to Brokers must be agreed to by Buyers & Sellers in writing & with signatures
o Seller (regardless if Client or Customer) must also approve of their Broker sharing any compensation
with Buyer’s Broker
o Buyer (regardless if Client or Customer) must also approve of maximum amount their Broker may
receive from the Seller-Side of any transaction
e  When engaging Public as Buyer or Seller
o Brokerage Agreements or Customer Acknowledgements
o Note that Buyer must sign an Agreement prior to touring a home (just like a Seller must sign an
Agreement prior to marketing their home)
e When negotiating for Real Estate Sale
o GAR F258 - Pre-Showing Compensation Agreement
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GAR F259 — Broker Compensation Agreement Exhibit
GAR Special Stipulation 620 — Buyer Requests Seller Pay Broker Compensation
Any leftover Closing Costs with Lender Approval
GAR F255 — Instructions to Closing Attorney
e Summarizing All Compensation for Closing Attorney & Your Broker
o GAR F255 — Instructions to Closing Attorney
o May not be required if all Broker Compensation has already been agreed to in writing with signatures on
another form HOWEVER, this is a great summary of All broker Compensation for Closing Attorney &
Brokers
o Also, Agents must use this form to itemize any Compensation Rebates or Referrals

O
O
O
@)

Putting This Into Practice for Georgia REALTORS®

1. Seller & Buyer Approval of Compensation to Brokers
e Seller not required to offer compensation to Buyer’s Broker (Never has been required in GA)
e Any & All compensation to Brokers from any source must be:
o Specific & In Writing
o Approved by Buyer & Seller via signature
= Sellers - Amount Seller’s Broker may Share in a Co-Op arrangement (has been in GAR contract
for years)
= Buyers - Maximum Amount Buyer’s Broker may Receive from Seller’s Side (NEW)
o Buyer’s Brokers Source of Compensation Disclosed
=  From Buyer (has been in GAR contracts for years)
=  From Seller’s Broker (i.e. “Co-Op Compensation”)
=  From Seller Directly (NEW)
o REALTORS® prohibited from indicating services are Free / $0 / 0% unless they are not getting paid from
ANY source (NEW)
e NOTE: BRRETA (0.C.G.A. §10-6A-1) has ALWAYS required public sign a Brokerage Agreement in GA to become a
Client
e NOTE: Only thing NAR preliminary Settlement has changed is:
o Buyer MUST also sign an Agreement even they choose to be a Customer of your Broker
o When in the process of Buying a property a Buyer must sign an Agreement — NOW Buyer Must Sign
Agreement Disclosing Compensation Prior to Touring Any Home
o REALTOR® may not indicate that services are Free / S0 / 0%
o Buyer must approve of Maximum Amount of compensation their Broker may receive from Seller’s Side
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GAR Consumer Brochures Address Compensation
e GAR - CB10 Protect Yourself When Selling Real Property
e GAR - CB13 Protect Yourself When Buying Real Property

NEW Section as of 7/1/24
Broker’'s Compensation for Professional Services to

Broker (“Compensation”). A broker's compensation in
Georgia, and who pays it, is always negotiable. Such
compensation can be paid by the seller, the buyer or both.
Some buyers will ask the seller to pay the Compensation
the buyer owes to the buyer’s broker. They may do this for a
couple of reasons. First, if the buyer is getting a VA loan,
the buyer may not be permitted under the loan program to
pay the buyer broker's Compensation. Others, particularly
first-time home buyers, may not be able to afford to pay the
buyer broker's Compensation if it is not included in“the
buyer’'s mortgage loan. When a buyer asks the sellerto pay
the Compensation owed by the buyer to the buyer’s broker,
the buyer is effectively making the Compensationpart of the
sales price for the property because most sellers will fecus
on their net proceeds after the broker's Compensationis
paid. When the seller is not initiallysoffering to pay the
buyer’'s broker's Compensation, and the buyer wants the
seller to pay this obligation, the buyerwill usually‘include a
special stipulation to that effectin their offer to purchase the
property. If permitted by the'buyer's lender, the buyer can
also request the seller to make a manetary “Contribution at
Closing” (as per the GAR Purchase and Sale Agreement)
which can then beised by the buyer to pay for, among
other things, any Compensation owed to the buyer’s broker.

- GA REALTORS Guide to NAR Settlement - as of 8/24 - Courtesy of Real Estate Academy of America - CE@RealEstateAcademyofAmerica.com |
www.RealEstateAcademyofAmeric.com




3
R XA

REAL ESTATE
ACADEMY

GEORGIA REALTORS® GUIDE - NAR PRELIMINARY SETTLEMENT 7 AMERICA

Seller Compensation Paragraph in Georgia Association of REALTORS® (GAR) Contract Package

All Buyer & Seller compensation to Brokers must be specific or calculable - Not Open Ended - (Below s Seller Brokerage Agreement)

= ona : ompensa

@ ompe on k
W @ Genefally Comgnsahon to Broker;sl is gm_o_uable and is not §g\ by §tate lg~ However, this does not obligate individual licensees

and brokerage firms 10 NeCcessa pegotiate their Compen
@ ompensation to Se roker: Selier agreesto pa oker the following Compensation at the closing of any Contract to

=

! Sell (as that term is hereinafter defined) of the Prope OWS. Seller must approve of Listing Broker's sharing
Check [ _In Words percent (Number %) of the sales price; | of Compensation in a “co-op” situation with a
gl boxes (O s , | Buyer's Broker - SEE paragraph ¢ BELOW.
thiat apply [J (other) '€ Marketing fee of § or Professional Photos not to exceed $

Ogdona Compensation to Buyer's Broker: Seller hereby approves the following Compensation, if any, being paid to B
Broker b erther ] sellerl(in addition to the Compensation being paid to Seller's Broker): 1L Sellers Broker l{out o

Check

al boxes - ]
\t~at applyD (omef) NAR Settlement ”Ehmlnale requurement for blanket unconditional, unilateral offers of compe: '
P

also working with or representing the Buyer as a customer or client, .
oparz'ﬂe Gompensaﬂon on Lease. 1T Ste“er [ases the Property or enters into a lease/p drchase &
option to purchase agreement during this Agreement. Seller shall also pay Broker a separatcé

of $-Don't Leave Blank and as follows: i.e. within 72 business hours after fullexecuted l€ase
a leasing Compensation (including in

Sefler from paying the Compensation

Notwithstanding any provision to the oontrary contained herein, the 'E_\

NOTES on Seller Compensation to Brokers:
e Paragraph 4b: All compensation to Brokers must be specific or calculable — not open-ended
o Seller must approve of how much in total they are paying their own Broker — ___ % of Sale Price or

s

o Include any marketing fees, admin fees, etc.

May NOT be open—ended — i.e. may NOT say “Fee for professional photography” — INSTEAD must say

“Fee for professional photography of S or not to exceed $ "

e Paragraph 4c: IN ADDITION to amount Seller pays their Broker, Seller must approve of any compensation from
Seller’s Side to Buyer’s Broker — either directly or from their Broker sharing of compensation in a “co-op”
situation with Buyer’s Broker

Seller may agree to pay a Buyer’s Broker directly as negotiated in an Buyer’s Offer — pre-determined

amount to Buyer’s Broker as % of Sale Priceor S

o Seller may choose to pay Seller’s Broker S or ___ % of Sale Price & then allow their own Broker to

share a portion of that with a Buyer’s Broker under the specific terms described in paragraph c

Seller may choose to compensate Buyer’s Broker — a portion coming from the amount they pay their

Broker & a portion directly as negotiated in an offer

o

o
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e Paragraph 4c Cont’d: Seller may vary amount of compensation they pay Buyer’s Broker — MUST spell out terms
of “conditional compensation”
o NAR Settlement: “Eliminate requirement for blanket, unconditional, unilateral offers of compensation”
o GAR Forms have allowed for this for YEARS!
o NOTE: Do NOT violate Fair Housing Laws with any compensation conditions
o Any variations should be related to terms of offer NOT related to Buyer or Buyer’s Broker/Agent
o i.e. “Buyer’s Broker Bonus of § with closing prior to __ (date) __.” Or “If Buyer’s Agent not
present at time of first showing, Buyer’s Broker compensationtobe __ %.”
e Paragraph d: Separate Compensation on a Lease or Lease-Purchase Contract
o Do not leave blank
e Watch This Video: Cracking The Code On Seller Broker Compensation In GAR

Buyer Compensation Paragraph in Georgia Association of REALTORS® (GAR) Contract Package

- B BYNress COOSENIS IO BIOKS CIOG 0 30 QOIDe Qenc) S AIODSOBRISreany BIoKs

4. Compensation for Professional Services of Broker (“Compensation”). m to Paragraph
1' O

ew (@ Senerally: Compensation to Broker(s) is negotiable and is not set by stale law, However, this does not obligate individua
licensees and rokerae flmts 0 sarily negotiate their CompeniSation g, o
b. Compensation to Buyer’ kor: Buyer agrees to pay Buyer's Broker the Compeénsation set forth below at the closing of any
Contract to Purchase (as that tefm is hereinafter deﬁned)Bu sf&Fnancia ) Obligation to Broker for professional services
Check [0 _Amount in Words percent { Number%) 6fithe Sailes price; May NOT be 0% or $0
all Used O s b ; This amount is most Buyer would have to pay

Boxes [ (other) _i.e. Admin Fee o or Any Other Fe m, be specific
ra»«@ Optiona ompensation from Seller or Seller’s Brokerto Buyer's Broke Buyerhem@&%‘_w
Buyer’s Broker receiving Compensation from m lers roker Nothing herein should be interpreted as a promise by

ller or Seller's Broker to pay or offer to pay Com .,..__m- syer's Broker herein.

e Seller and!or Seller's Broker to the Buyer's Broker, the

- To cover ANY Seller-Side offered

: Number %) of the sales price: compensation & Bonuses. DO NOT LEAVE]
BLANK! May NOT be "Open-Ended” such g¢
TAny Ese or Bonus offsred by Seller Sicja"

Oheck D Amount in words
all Used O
xes [ (other)

d. Possible Reductic Jm, yer's Con i igation to Buyer's Broker: Any Compensation Buyer's Broker receives
2lle zller's e s all: [Select one. The boxes not checked shall not be a part of this Agreement.]

Uyer shall pay to Buyer's Broker doliar for dollar; % Buyer would owe amount in "b"

Compensabon Buyer shall pay to Buyer's Broker: minus any amount paid from Seller's Sids

pns.to the Compensation paid from Buyer to Buyer's Broker, as set forth below:not to exceed amount in "¢l

"i agreement during this Agreement, Buyer shall also pay Broker rate leasing Compensation (except where the
jtion is paid by the Landlord) in the amountof $___Do Not Leave Blank and as follows:
.rable within 48 business hours of signing lease / leasa-purchase - Notwithstanding any provision
to the c contrary contained herein, the payment of a leasing Compensation (including in lease/purchase transactions or lease with
an option to purchase transactions) shall not relieve Buyer from paying the Compensation at the closing of a Contract to
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NOTES on Buyer Compensation to Brokers:
e Paragraph 4b: All compensation to Broker must be specific or calculable — not open-ended
o Buyer must approve of how much in total they are paying their own Broker — % of Sale Price or

$

o Include any admin fees, retainer fees, Compensation Rebate, etc.
o May NOT be open—ended —i.e. may NOT say “Administrative Fee” — INSTEAD must say “Admin Fee of
S ornot to exceed $ J
e Paragraph 4c: IN ADDITION to amount Buyer pays their Broker, Buyer must approve of MAXIMUM amount of
compensation their Broker may receive from Seller’s Side (if any)
o Do not leave blank
o This maximum amountas ____ % of Sale priceor$____
o Should be at least equal to if not more than amount Buyer is obligate to compensate their Broker
o Make sure this is amount to cover any seller-side compensation INCLUDING Bonuses in additionto ___ %
of Sale Priceor$____
o Must be specific —i.e. can NOT say “Any amount paid by Seller-Side” or “Including any bonus paid by
Seller-Side.”
e Paragraph 4d: How does Seller-Side compensation to the Buyer’s Broker impact the amount Buyer is obligated
to pay their Broker
o First check box “shall reduce” = At closing, Buyer will owe their own Broker the amount they agreed to
pay in paragraph 4b MINUS any amount paid to their Broker FROM the Seller’s Side not to exceed the
amount they agreed to in paragraph 4c.
o Third check box could address anything such as the sharing of a Broker Bonus or could be some
Compensation Rebate of ___% or Buyer’s Broker’s purchase of a home warranty, etc.
e Paragraph 4e: Any compensation due to Buyer’s broker should Buyer sign a Lease or Lease-Purchase
o Do not leave blank
e Watch This Video: Decoding Buyer Compensation In GAR Contracts: What You Need To Know as an Agent
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2a. Marketing of that Compensation - MLS Services that are NAR-Members - GAMLS

ALWAYS CHECK WITH THE MLS TO WHICH YOU BELONG FOR LATEST GUIDELINES
No reference anywhere in any manner to Compensation or Seller-Paid concessions for a Buyer’s Agent
No Compensation information in Showing Time, Connect MLS, or any other program affiliated with an NAR-
Member MLS
No Link to any URL in GAMLS that goes directly to another site addressing Buyer Broker’s Compensation
o i.e.ina GAMLS listing, agent may not put a link to their Agent Website or any other website/landing

page if that agent website/landing page includes any compensation information or documents... even
for their own or their Brokerage’s Listings.
o You'll hear others referring to “2 clicks away” — this only applies to away from GAMLS or any other NAR-
Member/Board-Owned MLS.
NOTE: GAMLS has STRICTER Rules than the NAR Settlement
o GAMLS imposes same regulations for Residential, Leases & Commercial — NAR only residential

o GAMLS does not allow Buyer Broker compensation info on any agent/Broker website that contains an
IDX feed from GAMLS — not even for Brokerage’s own listings
No “personal promotion” —i.e. no reference to your agent website in remarks / photos / etc.

2b. Marketing of that Compensation - MLS Services that are Independent - FMLS & MGMLS

ALWAYS CHECK WITH THE MLS TO WHICH YOU BELONG FOR LATEST GUIDELINES
Any MLS that is Independent or did not “opt-in” to be covered by Settlement
Listing Agent may address compensation in ANY manner allowed by FMLS
o Co-Op Fee Fields
o Compensation / Concession Remarks
o Attaching Document
NOTE: Some Brokers is Georgia do not post co-op compensation information in FMLS even though it is allowed
by FMLS
NOTE: Every Listing should be marked “YES” to Variable Rate commission (VRC) in FMLS
No “personal promotion” —i.e. no reference to your agent website in remarks / photos / etc.

2c. Marketing of that Compensation - Other Marketing - Websites / Social Media / Landing Pages

Sellers may compensate Buyer’s Brokers directly & Listing Broker’s may compensate Buyer’s Brokers by sharing
a part of the compensation they receive in a co-op arrangement
This Seller-Side compensation to Buyer’s Broker may be communicated in any manner other than an NAR-
Member MLS service (with a few rules related to the NAR-Member MLS services)
Agent/Broker Websites

o May ONLY address Buyer Broker’s Compensation for any Agent / Brokerage Listings

o No reference to GAMLS — including a GAMLS Listing Number in these places - regardless of how many

“clicks away” from GAMLS
o No URL Links back to GAMLS

- GAREALTORS Guide to NAR Settlement — as of 8/24 - Courtesy of Real Estate Academy of America — CE@RealEstateAcademyofAmerica.com |
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e Agent/ Broker Website with IDX Reciprocity to GAMLS / NAR-Member MLS Listing Feed
o May NOT address Buyer Broker’'s Compensation at all - even for any Agent / Brokerage Listings
o Any Other Marketing
o Includes Social Media / Flyers / Sign-Riders / Direct Mail / Email / Text / Etc.
o Agent may communicate Seller-Side compensation to Buyer’s Broker including sending Pre-showing
Compensation Agreement, or any other document / manner

e NOTE: the Marketing of compensation or any seller-offered concession is not binding until in writing & signed by
parties offering & receiving compensation

3. Confirmation of that Compensation - Georgia Association of REALTORS® Forms
e The Marketing of compensation or any seller-offered concession is not binding until in writing & signed by
parties offering & receiving compensation
e Compensation to Brokers is negotiated & established in signed Agreements with Sellers & Buyers
o Brokerage Agreements / Customer Acknowledgments
e Seller’s Broker Compensation paid by
o Seller
=  GARF101 - Exclusive Seller Brokerage Agreement (Client Relationship)
= GAR F104 - Non-Exclusive Seller Brokerage Agreement (Client Relationship)
=  GAR F107 — Authorization to Show Unlisted Property (Customer Relationship)
e Buyer’s Broker Compensation paid by
o Buyer
=  GAR F110 - Exclusive Buyer Brokerage Agreement (Client Relationship)
=  GAR F113 — Non-Exclusive Buyer Brokerage Agreement (Client Relationship)
= GARF116 — Agreement to Work with Broker as Customer (Customer Relationship)
o Listing Broker — sharing the compensation they receive from Seller with the Buyer’s Broker in a co-op
arrangement
=  GAR F258 — Pre-Showing Compensation Agreement
= OR-GARF 259 — Broker Compensation Agreement Exhibit
= AND/OR - GAR F255 — Instructions to Closing Attorney
o Seller Directly
=  GAR F258 — Pre-Showing Compensation Agreement
= OR-GARF 259 - Broker Compensation Agreement Exhibit
= OR - Negotiated in contract via Special Stipulation #620
=  OR - Negotiated in contract via Seller’s Contribution to Buyer’s Closing Costs
= AND - GAR F255 — Instructions to Closing Attorney

e NOTE: Confirmation of compensation must be in writing & signed by parties paying & receiving compensation in
the appropriate form
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Guide to Using GAR F259

e Courtesy of Closing Attorney, Andrew Hartman, Andy@HartmanLawFirm.com

When do I use the F259 Broker Compensation Agreement?

YOU HAVE:

YOU NEED:

REMEMBER! AN OFFER OF
COMPENSATION FROM A SELLER OR
SELLER'S BROKER IS ONLY ENFORCEABLE
IFIT IS IN WRITING AND SIGNED.

DID YOU GET A FULLY EXECUTED F2587

DID BUYER AND SELLER NEGOTIATE AND
AGREE IN THE PURCHASE & SALE
AGREEMENT TO ADDITIONAL
COMPENSATON PAID TO BUYER'S
BROKER 8Y SELLER? [THAT WASN'T
ALREADY OFFERED IN THE F258]

DO YOU NEED F259 BROKER NO
COMPENSATION AGREEMENT?

NO

THE F258 STANDS THE F259 SHOULD SELLER’S BROKER AND  THE F259 SHOULD
ALONE AS NOW DISCLOSE ALL BUYER'S BROKER THEN  NOW DISCLOSE ALL
CONFIRMATION OF THE COMPENSATION PAID  SIMPLY DISCLOSE THE COMPENSATION PAID
COMPENSATION PAID TO BUYER'S BROKER COMPENSATION PAID TO BUYER'S BROKER
BY SELLER OR SELLER'S  FROM EVERY SOURCE.  TO THEM DIRECTLY FROM EVERY SOURCE.
BROKER TO BUYER'S SUPERSEDES F258. FROM THEIR CLIENTS IN

BROKER. BOX 1 AND 4 OF LT.CA.

SHOULD YOU FILL OUT AN LT.CA.? YES YES YES YES

l © 2024 Hartmanlaw, LLC_*This information is deemed accurate as of 8/17/24 but is subject to change. Always consult your Broker for specific forms
usage instructions that may conflict with this illustration. This illustration assumes no offer of compensation is made in any Multiple Listing Service.*
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How to Show Property Without Knowing Seller-Side Compensation

e Buyers Agents should avoid steering Buyers to or away from any property for any reason including any Seller-
Side compensation or lack thereof

e Buyer’s Agents will show properties to Buyers regardless of any Seller-Side Compensation to Buyers Broker
because Buyer has already affirmed to pay Buyer Broker Commission

e Agents should get in writing an affirmation from Buyers of properties Buyers did NOT want to see for any reason

e See Maximum One® Property Tour Options Here provided courtesy of Maximum One® Companies

e Watch This Video: House Hunting Blind: Showing Homes With Mystery Compensation!
#HowToShowPropertyWithoutSteering

Enforcement & Sanctions - check with the MLS Services you use
e The MLS Services enforce adherence to the terms of the Settlement & establish sanctions for violations

Realty vs. REALTOR® Agents
e The NAR Preliminary Settlement applies to REALTORS® ONLY (i.e. are a member of NAR by belonging to a Local
Board of REALTORS® & therefore GAR & therefore NAR)
e However, Realty agents must also adhere to GAMLS (& all MLS Services) Rules & Regulations regardless of not
being a member of NAR

Reminders - Listing Agents
e Make sure Sellers do not violate Fair Housing Laws with Seller’s variable/non-conditional offers of compensation
to Buyer’s Brokers / Buyer concessions
e Be cautious of telling Sellers there houses are not getting shown because they are not offering compensation to
a Buyer’s Broker

Reminders - Buyer Agents
e Be cautious of “steering” = not showing houses based on Fair-Housing Protected Groups & Seller-Side
compensation to Buyer’s Broker
e Confirm with Buyer houses THEY want to tour or do not want to tour — for any reason
e Make sure Lender includes Buyer Compensation Obligation in Pre-Qualification

Final Notes to Basic Summary
e Terms of NAR Preliminary Settlement apply to REALTORS® only
e Always Confirm with Your Broker Any Questions regarding the Terms of the Settlement & Your Brokerage
Policies / Procedures & Approval of Negotiations of Any Terms of Compensation
e Check with the MLS you use for the most current Rules / Regulations / Guidelines
o NOTE THAT THIS IS A PRELIMINARY SETTLEMENT & TERMS & GUIDELINES MAY CHANGE AT ANY TIME

- GAREALTORS Guide to NAR Settlement — as of 8/24 - Courtesy of Real Estate Academy of America — CE@RealEstateAcademyofAmerica.com |
www.RealEstateAcademyofAmeric.com
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Local Resources For Additional Information

e Stay current with your own Broker

e Stay current with the Georgia Association of REALTORS®

e Stay current with the National Association of REALTORS®

e Take additional Continuing Education Classes through the Real Estate Academy of America —
www.RealEstateAcademyofAmerica.com

e  Watch related videos on the YouTube Channel: “Real Estate Made Crystal Clear” -
https://www.youtube.com/@RealEstateMadeCrystalClear/videos

GAR Legal Resources - Must Have NRDS Number

Legal Helpline - https://garealtor.com/law-ethics/legal-helpline/

e Legal Lines Library - https://garealtor.com/law-ethics/legal-lines-library/

o Legal Article Archive - https://garealtor.com/law-ethics/legal-article-archive/
e Legal FAQ - https://garealtor.com/law-ethics/legal-faqgs/

NAR Settlement Resources
e Please be aware that these issues are changing prior to Final Approval! As of right now:
e NAR Proposed Settlement has been Preliminarily approved - Final Approval expected in December 2024
e Helpful Links Regarding NAR Settlement:

o General NAR Settlement Resources

Settlement FAQ Settlement Agreement

Settlement Overview

Summary of NAR-Member MLS Policy Changes

Settlement Fact Sheet

Settlement Fact Sheet in Spanish

Settlement Agent Toolkit - Promo Ideas to Share with Public

Operating with Buyers & Sellers Under the Settlement Terms

Showing Buyers the Value You Provide to Them

O O O O O O O O
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http://www.realestateacademyofamerica.com/
https://www.youtube.com/@RealEstateMadeCrystalClear/videos
https://garealtor.com/law-ethics/legal-helpline/
https://garealtor.com/law-ethics/legal-lines-library/
https://garealtor.com/law-ethics/legal-article-archive/
https://garealtor.com/law-ethics/legal-faqs/
https://www.nar.realtor/the-facts?utm_term=B24D5C42-7EF7-4BA0-BE7E-E72BF4C25429&lrh=d51447d277f5b76c5efd69ccf4bdf0fe96a52dec941ac11dff54b371934026e5&utm_campaign=3BFA9068-DFBC-477B-BC94-C168B9A999F1&nwsltr=navnar&utm_content=13F66199-47A0-4E84-A33F-9410638D9735
https://www.nar.realtor/the-facts/nar-settlement-faqs
https://cdn.nar.realtor/sites/default/files/documents/nar-settlement-agreement-download-2024-04-19.pdf?_gl=1*2s6gug*_gcl_au*NjAzMDI0Nzg2LjE3MTUwMjUzMjI.
https://cdn.nar.realtor/sites/default/files/documents/nar-settlement-overview-slides.pdf?_gl=1*11m2rsa*_gcl_au*NjAzMDI0Nzg2LjE3MTUwMjUzMjI.
https://cdn.nar.realtor/sites/default/files/documents/mls-policy-changes-summary-2024-05-03.pdf?_gl=1*2s6gug*_gcl_au*NjAzMDI0Nzg2LjE3MTUwMjUzMjI.
https://cdn.nar.realtor/sites/default/files/documents/nar-settlement-factsheet-2024-04-24.pdf?_gl=1*1biibn6*_gcl_au*NjAzMDI0Nzg2LjE3MTUwMjUzMjI.
https://cdn.nar.realtor/sites/default/files/documents/nar-settlement-factsheet-en-espanol-04-25-2024.pdf?_gl=1*aqoy34*_gcl_au*NjAzMDI0Nzg2LjE3MTUwMjUzMjI.
https://www.nar.realtor/the-facts/settlement-agreement-facts-toolkit
https://www.nar.realtor/magazine/drive/what-does-nar-settlement-mean-for-your-business?utm_term=B24D5C42-7EF7-4BA0-BE7E-E72BF4C25429&lrh=d51447d277f5b76c5efd69ccf4bdf0fe96a52dec941ac11dff54b371934026e5&utm_campaign=3BFA9068-DFBC-477B-BC94-C168B9A999F1&nwsltr=navnar&utm_content=954271C6-C740-486F-A3A2-5C890FEA2E83
https://www.nar.realtor/magazine/drive/a-new-opportunity-to-provide-value-to-buyers?utm_term=B24D5C42-7EF7-4BA0-BE7E-E72BF4C25429&lrh=d51447d277f5b76c5efd69ccf4bdf0fe96a52dec941ac11dff54b371934026e5&utm_campaign=3BFA9068-DFBC-477B-BC94-C168B9A999F1&nwsltr=navnar&utm_content=954271C6-C740-486F-A3A2-5C890FEA2E83

